7
=
I
Z
-
S
>
A
A
m
-
4
(p)

SUXDUY AOPOAZ

ANO THN NPOZOXH XTHN NPOOEIH.
AMO TO MARKETING 3TO EPFOZTAZIO NOHMATOS.

INTENT
MARKETING

— TO NEO AEITOYPTIKO LYITHMA TOY MARKETING —
FIA ANOPQMO KAI Al

8> CONTEXT

( [IJ\\' KNOWLEDGE

I/ . .
(O | EXPERIENCE .
& :

i e \‘*h__. ST
"Eva 0AoKANpwpEVO MAQIOLO VIO TNV 0IKOVOHIQ NG mpoBeang:

Al AGENTS « ANAKAAYWH ¢ CONTEXT « EMTEIPIA <
AEAOMENA « EMNIZTOZYNH « APAZH %
A0

— r ! MyCyberTeam.gr
—evo@wv Amakng >
AvaAutng MNpoypappatiotng




AIMNO THN MPOXOXH ZTHN MPOGEZH

Inueiopa cvyypaéa

Tati ypatnke avto to Bpiio

Agv Eexivnoa yla va amodeiw 011 1o Marketing 6.0 ékave AaBog. Eekivnoa eneidn,
Safalovtag to pe T Sedopéva tov 2026, £i6a OTL TO TO EVOIAPEPOV KOPPATL TOV

Sev rav exel mov tedeinve to PiAio. Hrtav ekel ov Gvolye T0 EMOPEVO EPAOTNHA.

O Philip Kotler, Hermawan Kartajaya kat Iwan Setiawan mepléypadav pla
ayopd 41ov 0 PLOLKOC Kal 0 P@Lakdg KOGUOG TTAVOLV VA avTIHETWITI(ovTal
WG 800 EeXWPLOTEG Tpaypatikotnteg. H petdBaon and multichannel oe
omnichannel kat ané exel o meplocdTepo phygital kat immersive epmelpieg
ATav oNUAVTIKA Kal, og peydAo uépog tng, cwoth.!

Ouwg péoa og Atya ypovia n texvnty vonuoouvn HeTakviibnke and to
backstage oto interface. Kat Votepa amno to interface otn §pdon. O avBpwrog
urtopet mA€ov va CnTroeL 0L LOVO «8el&e HOL» AAAA «GUYKPLVED, «EENYNOCEN,
«@IATpape» Kal, G€ OPLOPEVEG TIEPUTTWOELG, «KAV' TO YLA UEVO».

Exel aAAdCeL 0 dEovag. To marketing Sev opyavwvetal TAE0V HOVO yOpw and
TNV TPOGOoxH, TO LRVLUA KAl TO KAvAAL Apyifel va opyavwveTal yOpw amo tnv
npdOeon Kal TNV KavATnNTa €VOG GUCTAUATOG VA TN UETAPPACEL € A&LOTLOTN
eNOUEVN TIPAEN.

Aev pe eval0QEpEL va Ba@Tiowm P aKOT «emoy» Tov marketing. Me evéia@épet va
TEPLYPAY® €va TPaKTIKO TPOBANpHa mov 6N aAAddel: 6tav o meAdtng amokta Al
EKTIPOOWTIO, 1| ETILXEIPNOT) TIPETEL VA EIVAL KATAVONTI KAL XPTOLUN OXL HOVO GE QUTOV
mov StxBadel, aAAG Kol 0TO GUOTNHA TIOV EPEVVA, CUYKPIVEL KL EVEPYEL YO

AOYOpLOGHO TOL.

H oxéon pe To Marketing 6.0

Le 6A0 10 BLBAlo akoAovBw ToVv (810 Kavdva: Eexwpilw TL vITooTNPIfeL TO
Marketing 6.0, TL vtooTnpifetal ano aveEdpTnTn €pevva, Tt AAAAEE €W TOV
AvyovoTto tov 2026 Kat Tolo cuunépacpa etvat Stk pov ovvOeon. Agv



INTENT MARKETING

mapovoLdlw Tov 6po Intent Marketing wg «emionuo Marketing 7.0» oUTe wg
SLad80oxo oL akvpwvEL 6,TL TpoNyrONKE.

Marketing 6.0 [ S 2026 Reality SN Intent Marketing

To amotéAeopa givan éva Karvovpylo emyeipnpa, je Stk Tov Sopr Kot S1KT| ToL eV,
TIOL AVOYV®PLLEL TNV TIVELUATIKT| TOV OQETNPia Y0pig va aviypdeel tn Stadpour i}
Slatdmwon tov apxkoL BiAiov.



AMNO THN MPOXOXH XTHN MPOOEZH
1 4
IIpoAoyog

aBe emoyn Tov marketing miotePe, yla Atyo, 0Tl eiye BpeL TO KEVTPO TOL
K Koopov. Kamote fjtav to mpoiov. 'Yotepa o meAdtng. Metd n udpxa, n

oxéon, To cuvaicOnua, To community, To data, To mobile, To social, To
omnichannel. Kabe véa A€En €uotade va Stopbwvel tnv tponyovuevn. Ku 0pwg,
oxe80v kdbe popd kdvaye to {510 AdBo¢: peTatpenaye €va XproLluo epyaieio
o€ 0AOKAN PN KoopoBewpia.

To digital marketing pdg é6woe tepdotieg SuvatoTnteg. Mag €5waoe pétpnan,
TayvTnTa, targeting, personalization, automation. Mag €8waoe tn duvatdtnTa
va aAAdCovpe éva pvupa To mpwi Kat va BAETovUE To armoTéAecpa To Bpadv.
Moag €pabe va TapatnpoVUE GUUTEPLYOPES TTOL TTAALOTEPA XAVOVTAV UECA GTO
OKOTASL TNG ayopdag.

Kat padi pe 6Aa autd pdg €8woe Kal Evay KavovupyLlo TPOmo va Xavouue Tnv
ovola.

Apytloape va BAémovpe Tov (810 AvOpwTo WG SLaPOPETIKO TPAYUa avaAoya e
7o interface. Zto Google rjtav query. £7o site jtav session. Zto Facebook rtav
reach. £to CRM fjtav lead. 7o e-shop rjtav cart. £to katdotnua ftav footfall.
Ztnv egunnpétnon fTav ticket. Lto reporting ftav conversion rate. To
marketing €ywe e€alpeTikd 0TO va HETPAEL KOUUATLA PLag epTeLplag Kat TOAV
ALYOTEPO KAAO 6TO va Bupdtal 6Tt 6A avTd Ta KOUUATIA avijKOLV aTnV (Sla
npdOeon.

O avBpwmnog dev €xel funnel. Exel Adyo mov 1)pBe.

AvTo elval To onpelo ekkivnong Tov BLAiov.

To Marketing 6.0 ékave €va onuavTiko Bripa: VTOoTHPLEE OTL TO EMOUEVO
oTddLo Sev elval anmlwg meplocotepo digital, aAAd Babvtepn ovvEeon physical
kau digital, uta teploodtepo epBubiotikr] kat phygital epmepia.t! Zopewvo pe
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TNV Katevbuvor). Opwg Hetd to 2023 cLVERN KATL TOL UEYAAWGCE TO EPWTNUA.
H teyvnt vonuoovvn dpxloe va petakiveital anod to backstage oto interface
Kal arto to interface otn Spdon.

Av 0 meAdTng uopel va ekppdoel o€ pia @pdon TL B€éAeL kKal éva cuoTnua
umopel va epevvioel, va cuykpivel, va cuvopioel, va TPoTelvel Kal TEAKA va
evepynoel, tote To marketing Sev pnopel va cuveyioel va opyavwvetal uévo
YUpw a6 pages, impressions kat channels. IIpénel va opyavwBel yOopw amd
KATL TTOV LTI PXE TTAVTA, OAAA TP YIVETAL TEXVIKA AVAYVWOLUO KAl
ETILYELPNOLOKA KEVTPLKO: TNV TTPOOETN.

Agev Bewpd v pdBeom Kovovpyla avBpomvn évvola. Katvoopylo eivor ot yia
TIPWTN POP& HTIOPOVE VO XTICOVHE CLOTHINTA TIOL TNV AKOAOLOOVV Ao TO EPWTNHA
WG TNV TPAS&N Xwpig va amontovy and Tov avBpwmo va pabel mpota ) SIKN Hog

OpYQVOTIKY SOpT).

AvTo T0 BLBALO, AoUTOV, eV EeKIVA amtd TO «JToLa TEXVOAOYia elval ) emouevn».
Eekwvd and o «TL mpoomabel va meTvyel 0 AvOpwmog» Kal EeTALEL TTOLEG
TeXvoAoyleg, mola SeSopéva kat mola interfaces €yovv mpaypatikn agia eneldn
UELWVOLV TNV ItO0TACY AVAUESA OTNV AVAYKN KAl OTO QITOTEAECUAL.
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Ewcaywyn - Ao Tnv tpocoyn otnv
pO0ea

[Ma meplocdTEPO Ao €vav KMV, PEYGAO PEPOG Tov marketing opyavaBnke yopw
amd pia omavia VAN: Vv avBpomvn pocoyr|. H Al dev katapyel avtr) T pdym.
AMNG Snpovpyel pia Se0TepT, I0MG ONUAVTIKOTEPT): TN LAY YIX TNV EPUNVEIR TNG
npobeong.

H Stagriuion éuabe va Staxomntel. To direct marketing épabe va atoyevel. Ot
unxaveg avalntnong épabav va amavtovv oe queries. Ta social media épabav
va opyavwvouv attention streams. To performance marketing €uafe va
ayopdlel pikpég mbavdtnTeg pdong oe TepACTLA KALHaKA.

Ouwg o avBpwmog ev Eumva pe conversion intent. Eumvd pe Eva TpoBAnNua.
OéAeL va Bpel omitl. Na aArdgel kivnto. Na opyavwoet éva ta&idt. Na
enmlokevAcel éva unyxavnua. Na Bpet éva eaTIaTtopLo mov va eival avolyto Twpa
KOl va YwpaeL §€ka AToua.

Otav n ayopd opyavwvetat yuopw amto channels, {ntd and tov meAdtn va
tepayioel povog tov avty Tnv npdbeon. Na kavel search. Na avoiel tabs. Na
umel o€ sites. Na cuykpivel fields mov o kd0e vendor ovoudget SLa@opeTiKd.
Na Eexwpioel maAld anod véa Sedopéva. Na mdpel TNAEQWVO yla va
enBePatwoel avtod 7OV 70 site Sev E€pel. Na emavardfel tnv Lotopia Tov o€
call center. Na Ouun6ei mov eiye otapatioet.

Kevtpwkn 0éon: To marketing Tov eméuevov otadiov Sev kpivetal amd to
oo KavdAla Slabétel pla emiyeipnon, aAAd amod to Téc0o KAaAd umopel va
petatpéPel pla avBpwmivn mpdeon o aglOTLOTN, XAUNARS TPLPBG Stadpour
TPOG ATTOTEAEC AL

I'ati «Intent Marketing»;

0 6pog 8ev ypnoponoteital edw pe tn otev performance-marketing évvola
Tov «high-intent keyword». Xpnowgonoteitat wg apylrektovikn apyn. IIpobeon
elval To emblwkopevo anmotéAeoua padl pe Ta constraints tov. Agv efvat povo
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«BéAw mamtovTolar. Eival «0éAw mammovtola yla moAbwpn opbootacia, péxpt
avTd T0 000, Slabéaipa ofjuepa, XwWPIig va gaivovtat cav abANTIKA».

To intent meplhaypdvel goal, context, constraints, trade-offs xkat fabuo
e€ovoloddtnong. Kat avto eivat to onueio émov n ovyypovn Al aAAAleL TO
mayvidL Aev xpeldleTal va avayKAceLg Tov AvOpwIto va HETAPPATEL TPWTA
NV avAdyKkn Tov o€ taxonomy, @iAtpa kat menus. Mmopel va Tnv ek@paceL 1o
QULOLKAL.

To Marketing 6.0 wg yé@upa, 0L (G aVTLTTAAOG

XLto Marketing 6.0, oL cuyypageic BAEmovv Tn uetapaon amd multichannel oe
omnichannel kat otn cuvéyela o Babvtepn physical-digital oov8eon.*! Avtn
n petdPaon etval xpriown akplpwg enetdy pag avaykalel va 6TAUaT|GOVUE va
oke@TOuaoTe To online kat o offline wg 600 LeEXWPLOTES OTPATNYLKEG.

H axadnuaikn BLpAoypagia otnpifel onuavtiko pépog tng Stadpoung. Ot
Lemon kat Verhoef meptypd@ouv To customer experience wg journey mou
extelvetal og moAAamAd touchpoints kat @AcELG, OXL WG oTypLlaia avtidpaon
oe éva channel.’? Ot Rahman kat cuvepydteg avénTuéav ToALSLAGTATO
construct yta to omnichannel customer experience.®! Ot Chang xat Li €8ei€av
0Tl n seamless eunetpila propel va petpnBel kat va cuvdebel pe repurchase,
word of mouth xat customer influence behavior.!

Apa, To BLPAlo avto Sev Eekvd AdyovTag 0TL «OAa HTav AdB0og». Eekvd
A€yovTag 0TL €Va 0waoTO epWTNUA wplpace: av o TeAdTng Sev Blwvet channels,
ylati ouveyifove va opyavwvouue Toon and tnyv entyeipnon ocav va ta
Blwvey

H vnoBeomn tov BifAtov eivon amAr): to omnichannel évwoe ta kavaAa. To
phygital evovel nepifdArovta. H AT apyiel va evavel Tnv mpdBeon pe

Spdon. To emdpevo marketing mpémel va evwaoel Kot ta Tpia.



MEPOZ |

ATT0 TA KAOVAALA GTNV
tpo0eon
IIpwv piAnoovpe yia Al agents, spatial interfaces 1 GEO, nipémnet

va 510pBd oL E Eva TOAIOTEPO VONTIKO OOAAPQA: OTL N ETOIPEin
Kot 0 TeAQTNG BAEnovy tov 1610 x&pTn.



KE®AAAIO 1

Xaoaue Tov TEAATN HEGA T
KOVAALOL

TIAPYEL UL oTLyUN o€ KABe opyavioud 6Tov To Epyareio maveL va
l e&umnpetel Tov okomd Kat apyifel va Tov opilel. Lto marketing avti n
oTiyun (pOe 0Tav Ta KavAaAla amod péoa SLavoung Eytvay HovAasdeg

okéYng.

MIA MIKPH ZKHNH

‘Evag neAdtng BAEnel éva (evydpt mamovtola o€ video. To Yiayvel apydtepa oto Google,
QvOolyeL TPELG KAPTEAEG, TO SOKIUALEL OTO KATAOTN A KAl TEAIKA TO ayOp&{eL amo To
Kvnto tov 1o Bpddu. H etonpeia fAenel mévte Siapopetika events. Exeivog Bupartat povo
pia mpoomdBeira: «nBeda va Beforwbod 6T Sev B e TOVAVE PETH ATIO OKTEH OPES

opBootaoing.

Axovyetal Aoyko va €xelg digital team, retail team, social team, CRM team, e-
commerce team, call center, partnerships. Ka0e opdda €yet eldikdtnta. To
MPOPANUa apxifel dTav 0 0pyavIoUOG CLUTTEPLPEPETAL OAV VA EXEL KAL O
MEAATNG AvTIOTOLO TUAUATA OTO KEQAAL TOV.

Agv €yeL.

0 (810 avBpwmog Tov ide éva mpoidv oe short video pumopel va Pdget reviews
070 Google, va pwtroeL évav @iAo, va umeL aTo site, va @UyeL, va §€L To TPOidV
0€ PUOLKO KATAOTNUA, VA TO YwToypa@ioel, va to Eavapdéel to Bpadv, va
pwtoel chatbot kat va ayopdoel teAtkd and dAro device. Av to Sovpe amod
uéaa, €xovue oktw touchpoints. Av To ovue amd €€w, €xeL uia mpoOBean mov
egeAlooeTal
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H etaipeia petpael touchpoints, o avOpwmog petpdet
TPO080

AvTo elval lowg To TPpWTO PEYAA0 Yaoua Tov oUyyxpovou marketing. Epeig
uetpape click-through rate. O dvBpwmog petpdel «€pabda apkeTd yla va
armo@aciow;». Eueig yetpdaye time on site. O avOpwmog yetpdet «Bprika Tnv
amavTnon N pe madevouv;». Epelc petpdpe store visit. O dvOpwmog petpdet
«70 el8a ammd KovTd Kal Twpa EEPW av HOL KAVEL.

H etaipeia BAEmeL 0 meAdTng BLwvel

Search query ‘EXw epuTNON.

Landing page B&AW va KaTaAdBw av avtd etval oyeTiko pe
uéva.

Product comparison IIpoonabw va pelwow afepfatdtnta.

Store visit Xpetalopat enifefaiwaon mov ev pov Sivel n
006vn.

Cart abandonment Kdti otn Stadkacia § otnv guniotoovvn Sev
€KAeLoE.

Support ticket To amotéleoya mov mepipeva Sev fpoe.

AvTo Sev elval prloco@ki Aemttopépeta. Etvat apyLtektoviko mpopAnua. Av ta
Sebopéva, ol opddeg kat ta KPIs opyavwvovTal amoKAELOTIKA YOpw and
channels, tote kdbe touchpoint BeAtioTomolel tn ik Tov Ykpn emttuyia. To
social team 0éAeL engagement. To search team traffic. To e-commerce
conversion. To support peiwon xpdvov. Kaveig Sev €xel avaykaotikd wg KPI
TO «T10G0 €UKOAA OAOKANPWGE 0 AvOPWITOG AUTO OV NPOBE VA KAVEL».

H tomkn| feAtiotonoinon pnopel va dnptovpyel CLVOAKA KOKT)
eumelpia.
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A6 10 multichannel otnv Tpwtn coPfapn S16pOwon

ESw axkplpwg éxel onuacia n e¢€Agn mpog omnichannel. To Marketing 6.0
napovotael n Stadpou multichannel - omnichannel — metamarketing wg
KALwakwon evomoinonc.t*! To multichannel pooBétet emhoyég. To
omnichannel emiyelpel va evwaoel TI¢ eMA0YEG oe cuvey eumelpia.

H Stapopd Sev elvat pkpn. Av €yw site kal katdotnua, €(w Vo channels. Av
TO KaTAoTnUa EEPEL TL €Xw PdAeL atn wishlist, av pmopw va mapardpfw exel
avtd 1ov eida online, av unopw va enoTpePw Xwpig va Eavaegnynow tnv
Lotopia pov kat av n Stabecpotnta eival kown aindela, tote apyifw va éxw
omnichannel system.

H épevva emBefatwvel OTL avTh n oLVEXELA Elval UETPOLUN Kal onUAvTIKY. Ot
Rahman et al. avtipetwniCouv To omnichannel customer experience wg
noAvdldotato construct, evw ot Chang kat Li cuvd€ouvv tn seamless

experience pe armoteAéopara 6mwg repurchase intention kat word of mouth.!!
(41

Tukpataw amd To Marketing 6.0: n e€€Al&n and channels mpog integrated
experience eival mpayUaTiKy Kal EMGTNUOVIKA LTTOGTNPLYUEVN. AgV
XPELALeTaL va epevpoLUE pla véa Bewpla yla va mapadeyBovpe KATL amAd: n
aouvéxela kootiCel.

To mpoBAnuUa oL Tapapevel

To omnichannel §topBwvel kKLpiwg T ox€on ueTa&v touchpoints. Aev anavta
TARPWG GTO EPWTNUA TTOLA Elval N owaoTH Hovdda oxedlacuov. Av cuveyiocovpe
va oyxedldCovpe mpwta channels kal UETA va TA EVWVOUUE, I OKEPN TTAPAUEVEL
channel-first.

H Sk} pov B€on elvat dtL mpémel va avTiotpéPovue Tn @opd.

:q_}_}
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To channel 8ev e€apaviCetal. YnoBipdletal otn owaoth Tov B€on: yivetal yéoo.

Av Eexiviiow amo to Instagram, Oa eridéw content. Av Eekvijow amo 1o Google, Ha
oudéw landing page. Av Eekivijow amo v pdbean, pmopel va avakaAdPw OTt 0
avBpwmog Sev xpetadetanl oVTE TO €va 0UTe TO GAA0. XpelddeTan P a&lomaoTn

QmévVINOoT KOl €VOV TPOTIO VO EVEPYNOEL.

Ta KavaALo TapapEVOLV Xprotpa. ATAGG Sev eivat o TeAGTNG. Ta va oxeS1a0m 0OOTA, TPEMEL Vo
EEKIVIO® oMo aUTO OV TTPOOoTIBEL Vo TTETOXEL.

11



KE®AAAIO 2

A71t0 TO TTPOLOV 6TV TTPOOEDN

v énpemne va ovuvoyiow TNV Lotopla Tov marketing oe pia oelpd
A epWTHOEWY, Ba €Aeya OTL KABE emoy ] AAAACE TO «TL BEWPOVUE KEVTPO».

MIA MIKPH ZKHNH

Avo avBpwot ypagouy «kaAo laptop». O évag BéAel 6oo yiveton nepiacotepn woxv. O
&AAog Ta&1devel kabe efdopada kot Ba Buoiale evyapioTwg anddoon yio Bdpog Kot

pratapia. To keyword eivot i610. H poBeomn oxt.

@ Tu TOVAGUE;

H product-driven Aoywkr| €BaAe 6T0 KEVTPO AELTOLPYLEG, TApAYyWYH,
XOPOAKTNPLOTIKA KAt Stavoun.

@ ZLemolov TTOVAAUE;

H customer-oriented Aoykn €@epe segmentation, targeting kot
positioning.
@ T onuaivel ywa tov avlpwmo;

H human-centric okéyn €gepe agieg, oX€0ELG, KOLVOTNTEG KL KOWVWVIKO
context.

® IIwg oLVSEETUL TTAVTOV;

H digital xat omnichannel enoyn €gepe journeys, touchpoints kat data
integration.

@ T npooTafel va TETUYEL TWPQA;

H intent-first Aoy petaxivel To K€vTpo amd Ta KavaAla 6To
ETSLWKOUEVO ATTOTEAETUAL.

12
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Ol ovyypageig Tng oelpdg Marketing X.0 ypnotpomnotovv tnv apibunon 1.0 éwg
6.0 w¢ evvolodoyiko framework yia avth tn otadiaxy uetatomnion.l! Agv
Bewpw avt TNV apibunon emotnuovikd vopo. Eivat dpwg xpriowun yati yag
BupuiCel dtL To marketing Sev egeAlooetal pdvo emeldn eppavietat véa
texvoAoyla. E¢eAiooetal emeldn aAAACeL 0 TPOTIOG UE TOV OTIO(0 OPYAVWVOULUE
™mv a&la.

H mp060eon ev eivar keyword

Xto performance marketing n Aé€n «intent» xpnouomoLleital cLYVA yla va
neplypdel mdéoo kovtd Bploketal yla avalinon otnv ayopd. «Buy running
shoes» Bewpeitat vPnAdtepov intent amno «best shoes for standing all day».
AvTt n xprion etvat xproun aAAd moAv otevij.

ESw n mpbdBeon eival katL Babvtepo: TO AMOTEAEGUA TTOV EMLSLWKEL O
avOpwrog padt pe Ta constraints ov to opifouv. Mmopel va meprrappfavet
npoUTmoAoyLoU0, Xpdvo, Tomobeaia, mpotipnon, pioko, mponyovuevn eumelpia,
VOULKOUG TTEPLOPLOUOVG, AAAA ATOoua TTOV EMNPEACOLY TNV ato@acn Kat Babud
BepatdTnTag.

Intent = emSLWKOUEVO amOTéEAETUA + context + constraints + trade-offs.

AvTO €xeL TepdoTieg ouvemeleg. To Tpolov Tavel va eival n mpwn epwTnon. H
TPWTN EPWTNON YiveTal: «TTolo outcome BEAeL 0 AVOPWTOG Kal TToLa EMLAOYH TO
VTN PETEL KAAVTEPQ;»

To mpoiodv wg uéco

T v etatpeia, To mpoidv eivat avtikeipevo Stayeiplong. Exet SKU, margin,
category, stock, campaign budget. I'ta Tov meAdTN, T0 TPOIOV elval cuvBwg
uéoo. Kaveig ev 0éAeL drill emeldr) ayamdel ta drills. ©éiel Tpoma. Kaveig Sev
0éAeL CRM emeldn| ayamdael database schemas. @€AeL va unv YAveL TeEAATES Kal
va yvwpiget TL €xel oupPel.

Avt n moAld marketing aArfela yivetal Twpa TEXVIKA LoYLPOTEPN, EMELSH N
Al pmopet va ovAéYel mavw atnv mepLypa@r Tov outcome. OTav 0 AvOPwWMOG
Aéel «0€AW éva SWUATLO KOVTA 0TO GLVESPLO, jou)o, Ue late check-in kat kaAd

13
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Wi-Fi», n unyavy propel va yetagpacel avty tnyv npdbeon oe attributes,
constraints, availability kat ranking.

Xe évav T€Tolo KOO0, oL eETalpeleg IOV YVWPIlouv HOVO WG VA TTEPLYPAPOLV
Ta mpoidvTa Toug Ba avtaywvifovtal etalpeieg mov yvwpifouv mwg va
atodeKVUOLV OTL TA TPOLOVTA TOUG TALPLACOUV GE CUYKEKPLUEVEG TTPOOETELG.

To eMOPEVO AVTAYWVIOTIKO TAEOVEKTN A Oev elvan pdvo va eioan

yvwotoc. Eival va eloon katavontog péoa 0T0 0waTo context.

A6 Ta personas oTa states

Ta personas ftav ypriowa 6tav XpeLafOPacTay ATAOTIOLNUEVES
avarapactdoelg kowvov. To mpoBAnua eivat 0Tt o (8log avOpwmog propet va
€xeL StapopeTiki mpobeon kdbe wpa.

To Intent Marketing ypeldfetatl Aoutov ALyOTEPO OTATIKEG «PUAEG» KAl
MePLO0OTEPO SUVAULKA states. AUTO GUVEEETAL KAL UE TNV KPLTIKIY OTLG
yeveakeg yevikevoelg. H épeuva yopw amd to «digital native» €xel Sei&et 0TLn
nAkia 8gv ouvendyetal opolopopen digital competence 1| cvpneplpopd.”?

Who

Identity, relationship, permissions, stable preferences.

Why now

Current intent, trigger, urgency, desired outcome.

14
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Under what constraints

Budget, time, location, risk, availability, rules.

To segmentation 8ev mebaivel. ATAWG amokTd §eVTepn SlAGTACN: TTOLOG ELVaL
0 AvOpwWTTOG Kal o€ ToLn KatdoTacT) BplokeTal Twpa.

H np6Beon eivan o Suvapikn amod éva persona Kot 1o mAovolx ano éva keyword. Avto akpiag v
KGVEL SUOKOAGTEPT KA, TAVTOXPOVA, TILO XPTOLHT.

15



